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Infrastructure debt has become an increasingly popular, w ell-defined asset class 

in recent years, offering insurers and pension funds the potential to invest in 

w ell-structured investments w ith long-term, stable cash-flow s. These are key 

advantages, particularly to help investors match long-term liabilities. 

Yet, w hile infrastructure debt deserves its reputation as a low -risk asset class, 

as w ith any investment there are risks that need to be understood and managed. 

In this article, w e explore tw o principal dimensions of risk in infrastructure debt 

investing, and w e set out some approaches to portfolio construction w hich aim 

to mitigate those risks w hilst remaining based on potential investment objectives. 

We first look at credit risk, i.e. w hether the investor w ill receive timely payments 

of principal and interest. This is important because insurers and pensions rely 

on the stability of those payments to meet their ow n obligations to their 

customers. We then explore ratings volatility risk, w hich matters because it can 

force investors to sell an investment if  it no longer meets their guidelines. 

Investors considering an allocation to infrastructure debt w ill also need to 

measure and manage other risks, such as illiquidity and market valuation, but 

w e w ill set them aside for the purpose of this analysis.

Credit risk

Broadly speaking, credit risk as it applies to infrastructure debt can be divided 

into the follow ing categories: political, regulatory, construction, counterparty, 

operations, sustainability, volume and market.

Political risk

Political risk arises from changes in the policy environment w hich can directly 

affect a concession agreement, or otherw ise influence the business 

environment. 
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For example, in the UK, Labour’s campaign pledge to renationalise the w ater 

industry during the 2017 general election w ould have had very uncertain 

implications for w ater utility bondholders, had it come to pass. 

In another example, in Mexico in 2018, the election of a new  President resulted in 

the suspended construction of the replacement Mexico City Airport, much of 

which w as to be f inanced through the proceeds of bonds issued in 2016 and 2017. 

This gave rise to concerns about the ability of the bond issuer to continue 

servicing the bonds and to refinance them upon maturity, though these concerns 

w ere ultimately addressed through changes to the covenant structure agreed w ith 

bondholders.

Regulatory risk

Regulatory risk can manifest itself in a variety of w ays, such as changes in the 

rate of return or other revenue determination factors for a regulated utility, port or 

airport, environmental regulations for energy generation assets, or export licences 

for Liquefied Natural Gas (LNG) liquefaction projects. A particularly salient 

example of regulatory risk materialising w as the case of Gassled, an oil pipeline 

business in Norw ay, w hich saw  regulated tariffs reduced by up to 90% from 2016 

in a regulatory decision made in 2013. Gassled appealed to the Norw egian 

Supreme Court, w hich upheld the regulator’s decision. Although investors at the 

time w ere equity-only, they suffered a signif icant reduction in expected returns, 

w hich highlights the potential impact of regulation on infrastructure investments .

Construction risk

For investors involved in the early stages of a project, construction risk is a key 

issue. In its March 2018 report “Default and recovery rates for project f inance 

loans bank loans, 1983-2016”, the rating agency Moody’s observes: “Marginal 

annual default rates for project f inance bank loans show  certain characteristics 

that distinguish them from corporate f inance bonds and loans. Marginal default 

rates fall over time and trend tow ards marginal default rates consistent w ith the 

single-A rating category by year seven from financial close. They are consistent 

w ith high speculative-grade credit quality during an initial three-year period 

follow ing f inancial close….The decline in marginal annual default rates over time 

suggests that the default risk of a project declines as construction is completed 

and the project starts to build its operating track record.” The evidence therefore 

suggests that, w here a f inancing features construction risk, the construction 

period is w hen credit risk is highest.

We break dow n construction risk into tw o related but distinct risks: 1) w hether the 

asset is built on time and on budget, and 2) w hether the construction contractor 

remains in business throughout the construction period (w hich is in fact a 

particular type of counterparty risk).

Completion on time and on budget

Whether the asset is built is a product of many factors: the experience and 

expertise of the contractor, the complexity of the build, success in obtaining 

planning and other construction permits on time, w eather factors and the 

robustness of the supply chain. Through a combination of bad planning and bad 

luck, projects sometimes take longer and cost more to build than the contractor 

assumed. We have come across examples of this in many sectors, from hospitals 

(often more bespoke and challenging than is commonly assumed) to US Gulf 

Coast LNG liquefaction projects (hurricane impacts) or complex transport 

infrastructure.
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Contractor

Generally, this kind of risk is shouldered by the construction contractor, but it falls 

back on the project – and therefore investors – if  the contractor becomes insolvent. 

In fact, the contractor is often the w eakest link in a project. Whilst this isn’t alw ays 

made clear to investors, most construction contractors are not investment-grade 

counterparties. Security packages, such as letters of credit, retention funds and 

surety bonds, aim to mitigate this risk, but they don’t alw ays succeed.

Counterparty risk

Counterparty risk arises w hen the performance of a project is dependent on the 

performance of other entities. Apart from construction contractors, other 

counterparties may include f inancial instrument providers (lenders, sw ap 

counterparties, letter-of-credit or other security providers), operation and 

maintenance contractors, purchasers (commercial, such as pow er purchase 

agreement counterparties or buyers of the output of LNG liquefaction plants, or 

government parties to a concession agreement) and other suppliers, such as a 

gas supplier to a combined cycle gas turbine pow er generation project.

A recent example of counterparty risk is the impact of the bankruptcy of Pacif ic 

Gas and Electric (“PG&E”) in the United States. This has had an adverse impact 

on a number of renew able pow er generation projects in California w here PG&E 

w as the partial or sole purchaser of the pow er, leading to a heightened uncertainty 

for investors in those projects, although it remains to be seen w hether PG&E’s 

pow er purchase obligations w ill be honoured. 

When considering the acceptability of a construction contractor as a counterparty, investors should consider a number of 

factors:

 Balance sheet strength. For example, w e favour contractors w ho have positive net assets after the subtraction of goodw ill 

from the balance sheet. We also consider the impact of pension liabilities and other off -balance-sheet items;

 Cash-flow  management: in our view  there is no surer sign that a contractor is in diff iculty than consecutive periods of 

negative cash-flow ;

 The size and liquidity of the construction security package: in many markets the level of security offered is likely to be 

inadequate to cover the realistic cost of replacing an insolvent contractor. It is therefore crucial to ensure the robustness of

the package w hen considering an investment;

 Whether the contractor is part of a diversif ied group: although the ultimate parent rarely offers guarantees, w e consider that 

the contractor being part of a group that is not solely reliant on construction offers some mitigation to the counterparty risk,

particularly as construction is a business w ith low  margins and high exposure to the economic cycle;

 Whether the contractor is part of a joint venture or is alone to undertake construction of a particular project: w hen the UK 

construction contractor Carillion became insolvent in 2018, those projects w here it w as the sole contractor experienced 

severe diff iculties, leading in at least one case to signif icant credit losses. In contrast, a complex project in w hich Caril lion 

w as part of a joint venture experienced much less stress from the perspective of the senior debt holders;

 The size of the project relative to the turnover of the contractor, ensuring the latter hasn’t bitten off more than it can chew ;

 The experience of a contractor in constructing similar projects to time and to budget.
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Operations risk

Operations risk stems from the question of w hether an asset can be operated and 

maintained at the costs assumed in the base case. If operations are sub-

contracted to one or more specialist providers, rather than borne, partially or 

entirely, directly by the project, the operations risk is primarily a counterparty risk. 

If , on the other hand, the project itself includes the running of operations, the risk 

is harder to mitigate. We therefore think there is an advantage for investors w here 

the operations are w ell-know n and understood, rather than breaking new  ground, 

and w here they can be undertaken by a number of alternative providers.  

Another element of this type of risk is w hether the asset can be operated to a 

suff icient level, so as to produce the outcomes required under a critical agreement 

(e.g. performance levels required under a concession agreement, or product 

quality and volumes required under an offtake agreement). Failure to meet the 

outcomes could lead to termination of the agreement, leading to potential losses 

for investors.

Sustainability risk

Sustainability risk is w here an asset is negatively affected by reputational damage, 

loss of business revenue or other losses due to the asset’s impact on the 

environment, employees or local communities. For example, the asset could 

suffer f inancial penalties for breaching environmental regulations, the f inancial 

cost of cleaning up pollution, bad press coverage from a poor level of employee 

health and safety standards, or the threat of losing key permits or licences 

follow ing protests from affected local communities. In some cases, even a project 

w ith strong cash-flow s and a robust environmental management plan could be 

considered unsustainable in the long term. For example, a coal-f ired pow er station 

might be considered to present an unacceptable risk of becoming a stranded 

asset because of future potential limitations on carbon dioxide emissions. Given 

the long-term nature of infrastructure debt allocations, investors need to carefully 

w eigh these possibilities.

Volume and market risk

Volume and market risk (i.e. the risk that demand w ill not be suff icient for the 

project to become profitable) is present in a variety of assets, from ports to 

airports, toll roads, car parking concessions, airport hire car facilities, and pow er 

and LNG liquefaction projects w ith exposure to pow er or other commodity prices. 

Generally speaking, w e believe the risk is greater for borrow ers w ho are exposed 

to greenfield volume risks, such as new  ports and airports or new  toll roads. 

Inaccurate or overly optimistic forecasting can also increase volume and market 

risk, though this can be mitigated by, for example, haircutting grow th projections 

w hen forming a base case for projects exposed to prices or volumes.  For 

instance, w e have some tolerance for forecast risk in relation to renew able pow er 

assets that are not yet operational, subject to an assessment of the objectivity of 

the energy generation forecasting process, and to appropriately conservative debt 

sizing.
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The importance of structure – Minimising credit risk, 
maximising return on capital

The above summary is indicative of the relative complexity of credit analysis 

required in the infrastructure debt sector. This is one reason w hy many investors 

choose to use an asset manager w ith a specialist team experienced in assessing 

the particular risks of the sector.

Yet a simple understanding of the risk is not in itself enough to determine an 

investment decision. Beyond the project itself, structuring can make all the 

difference betw een a good credit and an uninvestable one. Of course, a poorly-

structured project can still perform as expected in the base case if none of the 

identif ied risks come to pass, but if  any of the major risks do materialise, structure 

can make the crucial difference betw een being paid or not, or making a 

substantial recovery follow ing a payment default – or not.

Key structural questions include:

 Does the project offer security?

 Does the security offered cover everything that is required to properly mitigate 

credit risk?

 Is there enough equity or other subordinated f inance to absorb cash-flow  

deficiencies and keep senior secured debt current?

 Is there scope for creditors to take action before a non-payment event occurs?

Portfolio construction approach 1: 

Minimise Credit Risk, Maximise Return on Capital

For insurance investors regulated under a risk-based approach such as Solvency 2, there may be regulatory capital benefits to 

investing in infrastructure debt relative to similarly or better rated corporate debt of the same duration. In the case of a 

Solvency 2 investor, it might even be suff icient for an infrastructure debt portfolio to achieve and retain Solvency 2 Qualifying 

Infrastructure Investment (“QII”) status for the assets (by remaining investment-grade) w hile at least matching the yield-to-

maturity of alternative corporate f ixed income investments.

To achieve these investment goals, how ever, taking the right approach to portfolio construction is crucial. Whilst adaptations 

are needed for each individual investment strategy, below  are some potential high-level investment guidelines:

 All assets to achieve QII status

 At the date of investment, the return must match or better that of an appropriate corporate f ixed income index

 No construction risk

 No corporate counterparty risk

 Limited market risk (e.g. only assets w hich have demonstrated resilience through a cycle);

 Developed countries only

 Compliance w ith sustainability criteria

 No BBB- assets, only higher-rated assets
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Rating volatility risk
Much of the senior debt purchased by institutional investors is rated investment 

grade at the time of purchase. Any of the credit risks identif ied above can have an 

impact on the credit rating. This can be so even if debt servicing is maintained as 

scheduled. For life insurance companies in particular, a dow ngrade to below  

investment grade may have adverse consequences, such as a signif icant 

increase in the amount of regulatory capital required to be applied against an 

asset.

The chart below  is taken from the September 2018 Moody’s publication 

“Infrastructure default and recovery rates, 1983-2017”. It illustrates a general point 

that infrastructure securities exhibit less ratings volatility than non-financial 

corporate issuers.

Source: Moody ’s Investors Service, September 2018. 

Past performance is no guarantee of future performance.

Figure 1: One-year rating volatility, 1983-2017: Total infrastructure securities and non-financial corporate issuers 
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In our view , how ever, not all senior secured infrastructure debt is equal in terms of 

rating volatility. A number of factors can influence volatility, some of w hich w e 

have already explored in relation to credit risk – w hich is logical. Particular factors 

affecting rating volatility risk include:

 The country environment, both in terms of the economic strength of the 

country and the stability of institutions. Investments in countries w ith low  

investment-grade ratings are more likely to be dow ngraded at the same time 

as the country than investments in higher-rated countries;

 Construction risk can lead to rating dow ngrades (and defaults), w here a 

project faces signif icant delays and increasing risks of concession termination;

 Where a borrow er has exposure to corporate counterparties, their dow ngrade 

may have a direct impact on the borrow er’s ow n rating;

 Political action: it is important to understand the political context in w hich an 

asset exists and to know  w hether it has broad electoral support that w ould 

sustain it follow ing a change of government (as show n in the earlier example 

of Mexico City airport);

 Market changes: an asset w ith exposure to market or volume risk may 

experience changes in its credit rating as a result of demand shifts in the 

market;

 Sustainability: for example, Californian investor-ow ned utilities face the 

possibility of all being dow ngraded to non-investment-grade because of their 

exposure to liabilities arising from w ildfires.
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Portfolio construction approach 3: 

Accepting a higher level of ratings volatility to maximise yield

For other investors, ratings stability may be less important than maximising yield. For instance, this could be the case for a 

pension fund w hich is not required to comply w ith risk-based capital regimes such as the ones to w hich many insurers are 

subject, but w hich needs to honour its obligations to scheme members. Once again, portfolio construction is critical in helping 

ensure that all assets are expected to pay as scheduled throughout their term, w hile accepting that a limited number of projects

w ithin the portfolio may suffer some ratings volatility given their nature.

The high-level investment guidelines for this portfolio might be:

 A large proportion of the assets to be QII;

 Return to be higher – by a specif ied number of basis points – than the return on an appropriate corporate f ixed income 

index;

 Construction risk at the discretion of the manager, subject to compliance w ith the manager’s internal credit appraisal 

guidelines;

 Specif ied maximum percentage of assets to be exposed to corporate counterparty risk;

 Some market risk (e.g. assets w hich have a demonstrated track record w ith no greenfield market or volume risk projects);

 Compliance w ith sustainability criteria;

 Only countries rated BBB- or higher;

 Country diversif ication limits, but no explicit limit on investments in developing countries.

Portfolio construction approach 2: 

Minimising Rating Volatility, Maximising Yield

For some investors, an infrastructure debt strategy can form part of a general focus on maximising returns across a portfolio, 

for example to support a life insurance company’s competitive position in providing f ixed-return long-term savings products. A 

BBB-rated infrastructure debt portfolio can potentially deliver higher returns (through illiquidity, rating and complexity premia) 

than an A-rated corporate f ixed income portfolio, w hile also offering a capital reduction benefit. 

Yet to minimise ratings volatility w hile achieving those higher returns, high-level investment guidelines to construct the portfolio 

might be:

 A large proportion of the assets to be QII (this contributes to minimising volatility through the application of structural and

other tests);

 Return target yield to maturity to exceed by a specif ied number of basis points the return on an appropriate corporate f ixed 

income index;

 Limited construction risk (e.g. compliance w ith the checks outlined at (a) to (g) above, w ith a specif ied maximum limit on 

investments bearing construction);

 No corporate counterparty risk;

 Limited market risk (e.g. only assets w hich have demonstrated resilience through a cycle);

 Compliance w ith sustainability criteria;

 Only countries rated BBB+ or higher;

 A limit on the percentage of investments in developing countries.
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Conclusion: Low risk is not risk-free
Despite a w ell-deserved reputation for being low -risk, infrastructure debt does 

present a host of complex risks, many of w hich aren’t immediately obvious.

Robust investment strategies require know ledge of infrastructure projects, access 

to the right deals at the right time, and careful portfolio construction to mitigate 

these risks w hilst meeting investors’ key objectives.



9

For Professional Clients and intermediaries within countries set out below; and for Institutional Investors and 

Financial Advisors in Canada and the US. This document should not be distributed to or relied upon by Retail 

clients/investors.

The value of investments and the income from them can go down as well as up and investors may not get back the 

amount originally invested. Past performance contained in this document is not a reliable indicator of future 

performance whilst any forecasts, projections and simulations contained herein should not be relied upon as an 

indication of future results. Where overseas investments are held the rate of currency exchange may cause the value 

of such investments to go down as well as up. Investments in emerging markets are by their nature higher risk and 

potentially more volatile than those inherent in some established markets. Economies in Emerging Markets generally 

are heavily dependent upon international trade and, accordingly, have been and may continue to be affected 

adversely by trade barriers, exchange controls, managed adjustments in relative currency values and other 

protectionist measures imposed or negotiated by the countries with which they trade. These economies also have 

been and may continue to be affected adversely by economic conditions in the countries in which they trade. Mutual 

fund investments are subject to market risks, read all scheme related documents carefully.

The contents of this document may not be reproduced or further distributed to any person or entity, w hether in w hole or in part,

for any purpose. All non-authorised reproduction or use of this document w ill be the responsibility of the user and may lead to 

legal proceedings.  The material contained in this document is for general information purposes only and does not constitute 

advice or a recommendation to buy or sell investments. Some of the statements contained in this document may be 

considered forw ard looking statements w hich provide current expectations or forecasts of future events. Such forw ard looking 

statements are not guarantees of future performance or events and involve risks and uncertainties. Actual results may differ 

materially from those described in such forw ard-looking statements as a result of various factors.  We do not undertake any 

obligation to update the forw ard-looking statements contained herein, or to update the reasons w hy actual results could differ 

from those projected in the forw ard-looking statements. This document has no contractual value and is not by any means 

intended as a solicitation, nor a recommendation for the purchase or sale of any f inancial instrument in any jurisdiction in 

w hich such an offer is not law ful. The view s and opinions expressed herein are those of HSBC Global Asset Management at 

the time of preparation, and are subject to change at any time. These view s may not necessarily indicate current portfolios' 

composition. Individual portfolios managed by HSBC Global Asset Management primarily reflect individual clients' objectives, 

risk preferences, time horizon, and market liquidity. Foreign and emerging markets. Investments in foreign markets involve 

risks such as currency rate f luctuations, potential differences in accounting and taxation policies, as w ell as possible poli tical, 

economic, and market risks. These risks are heightened for investments in emerging markets w hich are also subject to 

greater illiquidity and volatility than developed foreign markets. This commentary is for information purposes only. It is a 

marketing communication and does not constitute investment advice or a recommendation to any reader of this content to buy 

or sell investments nor should it be regarded as investment research. It has not been prepared in accordance w ith legal 

requirements designed to promote the independence of investment research and is not subject to any prohibition on dealing 

ahead of its dissemination. We accept no responsibility for the accuracy and/or completeness of any third party information 

obtained from sources w e believe to be reliable but w hich have not been independently verif ied.

HSBC Global Asset Management is a group of companies in many countries and territories throughout the w orld that are 

engaged in investment advisory and fund management activities, w hich are ultimately ow ned by HSBC Holdings Plc. (HSBC 

Group). HSBC Global Asset Management is the brand name for the asset management business of HSBC Group. The above 

communication is distributed by the follow ing entities: 

 In Argentina by HSBC Administradora de Inversiones S.A.S.G.F.C.I., Sociedad Gerente de Fondos Comunes de 

Inversión, registered w ith the Comisión Nacional de Valores (CNV) under  N° [1];

 In Australia, this document is issued by HSBC Global Asset Management (Australia), the sales and distribution arm of 

HSBC global funds for Australian investors and a division of HSBC Bank Australia Limited ABN 48 006 434 162, AFSL 

232595, for HSBC Global Asset Management (Hong Kong) Limited ARBN 132 834 149 (“HSBC”). This document is not 

available for distribution to retail clients (as defined under the Corporations Act). HSBC Global Asset Management 

(Hong Kong) Limited is exempt from the requirement to hold an Australian f inancial services license under the 

Corporations Act in respect of the f inancial services it provides.  HSBC Global Asset Management (Hong Kong) Limited 

is regulated by the Securities and Futures Commission of Hong Kong under the Hong Kong law s, w hich differ from 

Australian law s. 

 in Austria by HSBC Global Asset Management (Österreich) GmbH w hich is regulated by the Financial Market 

Supervision in Austria (FMA); 

Important Information



10

 in Bermuda by HSBC Global Asset Management (Bermuda) Limited, of 37 Front Street, Hamilton, Bermuda w hich is 

licensed to conduct investment business by the Bermuda Monetary Authority; 

 in Canada by HSBC Global Asset Management (Canada) Limited w hich provides its services as a dealer in all provinces 

of Canada except Prince Edw ard Island and also provides services in Northw est Territories. HSBC Global Asset 

Management (Canada) Limited provides its services as an advisor in all provinces of Canada except Prince Edw ard 

Island; 

 in Chile: Operations by HSBC's headquarters or other off ices of this bank located abroad are not subject to Chilean 

inspections or regulations and are not covered by w arranty of the Chilean state. Further information may be obtained 

about the state guarantee to deposits at your bank or on w ww.sbif.cl; 

 in Colombia: HSBC Bank USA NA has an authorized representative by the Superintendencia Financiera de Colombia 

(SFC) w hereby its activities conform to the General Legal Financial System. SFC has not review ed the information 

provided to the investor. This document is for the exclusive use of institutional investors in Colombia and is not for public

distribution;

 in Finland, Norw ay, Denmark and Sw eden by HSBC Global Asset Management (France), a Portfolio Management 

Company authorised by the French regulatory authority AMF (no. GP99026) and through the Stockholm branch of 

HSBC Global Asset Management (France), regulated by the Sw edish Financial Supervisory Authority 

(Finansinspektionen); 

 in France, Belgium, Netherlands, Luxembourg, Portugal, Greece by HSBC Global Asset Management (France), a 

Portfolio Management Company authorised by the French regulatory authority AMF (no. GP99026);  

 in Germany by HSBC Global Asset Management (Deutschland) GmbH w hich is regulated by BaFin;

 in Hong Kong by HSBC Global Asset Management (Hong Kong) Limited, w hich is regulated by the Securities and 

Futures Commission; 

 in India by HSBC Asset Management (India) Pvt Ltd. w hich is regulated by the Securities and Exchange Board of India; 

 in Italy and Spain by HSBC Global Asset Management (France), a Portfolio Management Company authorised by the 

French regulatory authority AMF (no. GP99026) and through the Italian and Spanish branches of HSBC Global Asset 

Management (France), regulated respectively by Banca d’Italia and Commissione Nazionale per le Società e la Borsa 

(Consob) in Italy, and the Comisión Nacional del Mercado de Valores (CNMV) in Spain; 

 in Mexico by HSBC Global Asset Management (Mexico), SA de CV, Sociedad Operadora de Fondos de Inversión, 

Grupo Financiero HSBC w hich is regulated by Comisión Nacional Bancaria y de Valores; 

 in the United Arab Emirates, Qatar, Bahrain & Kuw ait by HSBC Bank Middle East Limited w hich are regulated by 

relevant local Central Banks for the purpose of this promotion and lead regulated by the Dubai Financial Services 

Authority. 

 in Oman by HSBC Bank Oman S.A.O.G regulated by Central Bank of Oman and Capital Market Authority of Oman; 

 in Peru: HSBC Bank USA NA has an authorized representative by the Superintendencia de Banca y Seguros in Perú 

w hereby its activities conform to the General Legal Financial System - Law  No. 26702. Funds have not been registered 

before the Superintendencia del Mercado de Valores (SMV) and are being placed by means of a private offer. SMV has 

not review ed the information provided to the investor. This document is for the exclusive use of institutional investors in 

Perú and is not for public distribution;

 in Singapore by HSBC Global Asset Management (Singapore) Limited, w hich is regulated by the Monetary Authority of 

Singapore;

 in Sw itzerland by HSBC Global Asset Management (Sw itzerland) AG w hose activities are regulated in Sw itzerland and 

w hich activities are, w here applicable, duly authorised by the Sw iss Financial Market Supervisory Authority. Intended 

exclusively tow ards qualif ied investors in the meaning of Art. 10 para 3, 3bis and 3ter of the Federal Collective 

Investment Schemes Act (CISA); 

 in Taiw an by HSBC Global Asset Management (Taiw an) Limited w hich is regulated by the Financial Supervisory 

Commission R.O.C. (Taiw an); 

 in the UK by HSBC Global Asset Management (UK) Limited, w hich is authorised and regulated by the Financial Conduct 

Authority; 

 and in the US by HSBC Global Asset Management (USA) Inc. w hich is an investment adviser registered w ith the US 

Securities and Exchange Commission. 

INVESTMENT PRODUCTS: 

Are not a deposit or other obligation of the bank or any of its aff iliates; 

 Not FDIC insured or insured by any federal government agency of the United States; 

 Not guaranteed by the bank or any of its aff iliates; and 

 Are subject to investment risk, including possible loss of principal invested.

Copyright © HSBC Global Asset Management Limited 2019. All rights reserved.  No part of this publication may be 

reproduced, stored in a retrieval system, or transmitted, on any form or by any means, electronic, mechanical, photocopying, 

recording, or otherw ise, w ithout the prior w ritten permission of HSBC Global Asset Management Limited.

XB 1048– until 31/07/2020




